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(An open-ended equity scheme investing in Services theme)

YOU EXPERIENCE IT EVERY DAY.
NOW INVEST IN IT.
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Queuing in lines 
at the bank

Going to the
Hospital

Needing to visit
multiple stores to 
�nd what you need

Cook every single 
meal from scratch 
or settle for 
leftovers

Online Banking,
now one click away

Telemedicine and at 
home pathology 
services 

E-retail has made
shopping quick and
convenient

Instant food delivery 
brings restaurant-qual-
ity meals 

THEN NOW

Earlier, daily life required endless physical errands.
Today, the proliferation of a multitude of services has afforded us convenience and upgraded our lifestyle.

EVOLVING SERVICES: THE INVISIBLE ARCHITECTURE
FACILITATING YOUR DAY
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211

The term ‘Services’ refer to the broad range of economic activities 
which typically focus on the intangible value provided by individuals 
or businesses. A service is an intangible economic activity or helpful 
act that ful�ls a customer's need or solves a problem without trans-
ferring the physical ownership of a good. 

Services differ from physical products based on 4 primary traits:

INTANGIBILITY
Services cannot be 
touched, seen, or 
held before purchase. 

Eg: a software 
subscription

INSEPARABILITY
Services are typically 
produced and 
consumed at the 
exact same time, 
often requiring direct 
interaction between 
the provider and the 
customer.

Eg: a retail 
transaction

 PERISHABILITY
Services cannot be 
stored for later use.

Eg: an airline �ight 
ticket on a speci�c 
date at a speci�ed 
time

  VARIABILITY
Services rely on 
human execution, 
thereby resulting in 
differing costing, 
execution and 
experiences based 
upon person, timing 
and place. 

Eg: a medical 
consultation

WHAT ARE
SERVICES?
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SERVICES THEME

Retail & E-Commerce

Services

IT enabled services

Media & 
Entertainment

Diversi�ed services 
such as transport

and logistics

Telecommunication
Services

Tourism &
Hospitality

Banks and other
Financial Services

Hospitals &
Diagnostics

THE
SERVICES SPECTRUM

The stocks/sectors mentioned in this slide do not constitute any recommendation and the fund may or may not have any future position in these sectors/stocks.
The sectors mentioned above are indicative in nature and not exhaustive. 
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WHAT ARE SERVICES?

RESILIENT.
SCALABLE.
DIVERSIFIED.
Future proo�ng via
the services sector.
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8.82%
Services

7.1%
Services GVA* Industry Agriculture

6.3%

7.34%
Gross Value Added

5.78%
Industry

3.12%
Agriculture

YoY Growth Rates - Economic Activity

Historically, the Service sector 
has typically grown faster than 
agriculture and industry.

Average YoY growth (Last 20 years)
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OUTRUNNING THE REST:
INDIA’S SERVICES SURGE

Source: DBIE, RBI - Data as on June 8, 2026.  * Gross Value Added
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FY 2005 FY 2010 FY 2015 FY 2020 FY 2026PE

23%

23%

46.9%

18%

24%

48.8%

17%

23%

52.4%

15%

22%

55.3%

14%

21%

65.0%

Services Industry Agriculture

In India, contribution of the Services Sector to GVA#
has grown over last 2 decadesShare of Services Sector in GDP (%) in Advanced Economies

In many of the AEs, services drive ~60% and above of
total GDP, showing that mature economies are
fundamentally services driven. 

India bypassed a heavy manufacturing phase,
transitioning from an agrarian focus to a high-value
tech and service economy.

As countries become wealthier, discretionary spending tends to shift from basics and physical products to services, making the
sector the ultimate bene�ciary of India's compounding national wealth.
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THE GLOBAL PLAYBOOK: HOW RISING INCOME
POWERS SERVICES

Source: World Bank Database – Data as on June 12, 2026; DBIE, RBI - Data as on June 12, 2026. #GVA – Gross Value Added, Data for 2025-26 are Provisional Estimates.
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As the per capita income in India increased from ₹63,462 in FY2012 to ₹1,08,786 in FY2024, a shift in spending habits is observed
with more allocations made to discretionary spends, as households migrate towards lifestyle upgrades, high value services,
and premium product categories.
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4.8% CAGR 

FY2012 FY2024

52.9

47.1

48.43

51.57

Food

Non Food

42.62

57.38

40.31

59.69

Food

Non Food

Rural Urban

PREMIUMISATION OF
INDIAN CONSUMPTION

Source: DBIE, RBI. MoSPI - Household Consumption Expenditure Survey: 2023-24 (latest available data)

Per Capita Net National Income (₹) Shift in the consumption pattern - allocation (%) of
Monthly per capita consumption expenditure

08



India's Service trade surplus India’s services export growth is being powered by the rapid
expansion of Global Capability Centres (GCCs), which grew
at around a 7% CAGR from FY20 to FY25.

This was alongside sustained global demand for software,
business process management (BPM), consulting,
and �ntech services.

This consistent services trade surplus acts as a cushion
against merchandise trade de�cit, and positions services as
a highly resilient, defensive growth theme capable of
protecting capital during global market volatility.

India’s deep and diverse talent base, combined with strong
physical and digital infrastructure, labour arbitrage, SEZ-
based GCCs bene�ting from tax holidays, and a vibrant
startup ecosystem.
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THE MACRO SHIELD -
INDIA’S SERVICES TRADE SURPLUS

Source: DBIE, RBI, Data as on March 31, 2025 which is the latest available full �nancial year data
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GST Collections (in ` Crores)New members registered under EPFO (in ` lakhs)

61.12

129.78

2018-19 2024-25

13% CAGR 
1,94,184
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The migration of workers from the cash-based, informal sector into the
formal economy provides stable payrolls and veri�able digital
�nancial footprints. 

This systemic upgrade unlocks a powerful consumption multiplier that
directly bene�ts service-oriented business.

INCREASING FORMALISATION FUELS
INDIA’S SERVICE BOOM

Source: EPFO, Data as on March 31, 2025 - Latest full �nancial year data available. Ministry of Finance – Data as on May 25, 2026
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India’s digital transformation is creating a multi-decade opportunity for service-oriented businesses.

India has become one of the world’s
largest connected populations.

Internet adoption in India (% of population) Average revenue per unit (USD/month)

Digital infrastructure is enabling the
next phase of service-sector growth

Cloud Payments Telecom Data
Centres

AI

MASSIVE INTERNET ADOPTION

Internet penetration
2005-2025

DATA CONSUMPTION OPPORTUNITY
DIGITAL INFRASTRUCTURE BOOM
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~1 Billion+
Indians online
by 2025
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HYPER CONNECTED 
DIGITAL INDIA...

Source: World Bank, Data as on June 10, 2026

ONE OF THE MOST
AFFORDABLE DATA MARKET

Signi�cant monetisation headroom
versus global peers.

2%          70%
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Metro & Tier 1

46% 62%

38%
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Universal layers like UPI 
have lowered customer 
acquisition costs for 
service apps, accelerating 
corporate pro�tability.

The robust digital 
network
cuts operational costs, 
reaches rural markets, 
and fuels rapid growth 
across services.

The Indian consumer is becom-
ing increasingly digital native, 
with rising adoption of online 
transactions through UPI, 
growing comfort with digital 
interfaces. This shift is 
strengthening readiness for 
frictionless and on demand 
retail experiences.

...WILL DRIVE NEXT-GEN 
E-COMMERCE BOOM

Source: NPCI, Data as on May 31, 2026 ; IBEF (February 2026, latest available data) ; Google & Deloitte – “The $250 billion commerce frontier”, April 2026

~140 Million ~290 Million
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Some
Policy Measures

Supporting Services

Service Export from
India Scheme (SEIS)

National Health
Policy 2017

Goods and Services
Tax 2.0

National Tourism
Policy 2015

National Education
Policy 2016

POLICY CATALYSTS
SHAPING SERVICES

Source: IBEF, February 2026

The Union Budget 2026-27 envisions making India a global leader in services, with a 10% global share by 2047.
Measures such as targeted tax reforms for IT Services, incentives for cloud and data centres, simpli�ed compliance 
mechanisms, aim to make the services sector more competitive on the global scale.
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Break-up of India's population by agePer Capita expenditure on health in USD (2022, 2023)

Source: UN Department of Economic and Social Affairs - World Population Prospects 2024
(latest data available). 

Source: Global Health
Expenditure database website

Source: BCG Analysis, Report date 2024 (latest data available)

The per capita current expenditure on Healthcare is
low in India, which is expected to increase
signi�cantly in future.... 

…as the population ages rapidly…
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…and the issue of chronic lifestyle illnesses exacerbates
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HEALTH & WELLNESS IS
A LONG-TERM THEME IN INDIA

The information should not be construed as an investment advice, and investors are requested to consult their investment advisor and arrive at an informed investment decision
before making any investments.
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India is the third largest producer and consumer of electricity in the world with 
an installed capacity of ~533 GW with growth driven by strong demand from 
the industrial segment, evolving electric vehicle demand and expansion of 
renewable energy.

5G networks, cloud computing, Arti�cial Intelligence (AI) and Data centers 
requires massive energy consumption, aiding in data centers. This adds a 
brand-new, high-growth layer to everyday electricity needs. As per the Interna-
tional Energy Agency (IEA), India’s electricity consumption is expected to grow 
by 6.4% CAGR through 2030.

Increasing urbanization and industrialization, along with 
higher penetration of electric vehicles (EV) suggests long 
term tailwind for power consumption

Renewable energy to drive capex cycle for 
power generation 

Per Capita Power Consumption (KWh) Installed Capacity (GW)
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4,190 5,036 5,298 6,060 

8,428 

11,957 

3,300 

 kWh  Global Avg

 -

 200

 400

 600

 800

 1,000

 FY20  FY21  FY22  FY23  FY24  FY25  FY26  FY27E FY28E FY29E FY30E FY31E FY32E

 Coal  Gas  Hydro

 Diesel  Nuclear  Solar
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 Small Hydro Power

POWER SECTOR: 
LIGHTING THE PATH TO PROGRESS

Source: Macquire Research Report, June 10, 2026
The information should not be construed as an investment advice, and investors are requested to consult their investment advisor and arrive at an informed investment decision before making any investments.
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India’s retail market is witnessing a steady shift toward organized channels, across both of�ine 
and online platforms. The contribution of the organized market has increased from ~15% in 
CY2019 to ~22% in CY2025 and is expected to reach 33- 36% by CY2030.

The quick commerce industry is growing beyond the traditional grocery demand to apparels, 
electronics, pharmacy, personal care, packaged foods, and home essentials.

Indian quick commerce industry is USD 11.3bn and is expected to grow 5x-7x by CY2030.

300 - 320 425 - 475

CY25 CY30P

Online Retail Users (in millions)

% of
Population

1.4-1.5x

20% 30%

India's online retail user base is projected to 
grow 1.4–1.5x by 2030, driving consumer 
preference toward platforms that offer 
convenience and value

Increase in discretionary spending, growing 
internet users to drive growth in retail users

Evolving consumer behaviour, faster delivery 
cycle, diverse product range to drive the shift 
from groceries
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23% 29% 39-44%

77% 71% 57-61%
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Gross Merchandise Value - Quick Commerce Quick Commerce Split by categories

Source: Redseer Research and Analysis Source: Zepto DRHP Source: Zepto DRHP

QUICK COMMERCE: STRUCTURAL CHANGE 
IN INDIA’S RETAIL LANDSCAPE

The information should not be construed as an investment advice, and investors are requested to consult their investment advisor and arrive at an informed investment decision before making any investments.
Quick commerce falls under the basic industry of ecommerce as per the AMFI sector classi�cation list. 
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A services fund offers targeted exposure
to the backbone of the economy. 

A services fund is broad in nature which
helps build a more diversi�ed exposure.

Even in a growing economy like India,
a services fund focuses on historically
high-growth sectors such as Banking &
Financial Services (BFSI), IT, Healthcare,
and Digital Dnfrastructure. 

These sectors typically see pro�t pools and
GDP contributions compound rapidly as per
capita income rises, thereby outperforming
the traditional manufacturing and non-service
sectors.

CATCHING THE
SERVICES TAILWIND
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This will be facilitated by investing
in sectors and industries like:

Other
Services

HealthcareInformation
enabled
services

Diversi�ed Retail
& E-commerce

Banks & Other
Financial
Services

Telecom

Through active management, the fund will seek to identify and participate in scalable emerging trends and technologies, while having
a base in traditional and established businesses with good cash �ow generation, thereby creating a portfolio consisting of a mix of
growth oriented and durable companies.

ABOUT
THE SCHEME

Baroda BNP Paribas Services Fund is an open ended equity scheme which aims to to achieve long term capital appreciation by
actively managed investments in equity and equity related securities of companies engaged in the Services theme.

Please refer to the SID for further details of the investment objective, asset allocation and strategy. The sector(s)/stock(s)/issuer(s) mentioned in this presentation do not constitute any research report/recommendation
of the same and the Fund may or may not have any future position in these sector(s)/stock(s)/issuer(s)
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BANKS & OTHER
FINANCIAL
SERVICES

Low penetration in credit gives long runway for growth in retail and corporate lending.

Financialisation of savings.

IT ENABLED
SERVICES

MNCs setting up wholly owned, high-end engineering and R&D hubs across major cities.

Cash rich, high dividend paying businesses serving as a stable hedge.

DIVERSIFIED
RETAIL &
E-COMMERCE

Premiumisation in consumption patterns with increasing disposable income.

Rapid digital acceleration will drive growth in e-commerce in volume and across audience.

HEALTHCARE
Aging demographics, with expanding middle class is creating demand for healthcare.

Rise in chronic health issues and rising awareness leading to demand for organized corporate hospital chains
and preventative diagnostic labs.

TELECOM
Widespread 5G coverage and cloud migration driving a data explosion.

High barrier to entry infrastructure monopolies offering utilities like subscription stability with growth potential.

POWER Highly resilient, long-term asset heavy businesses backed by government guaranteed off-take agreements and
structural non-cyclical demand. 

KEY THEMES IN 
OUR INVESTMENT UNIVERSE

Please refer to the SID for further details of the investment objective, asset allocation and strategy.
The sector(s)/stock(s)/issuer(s) mentioned in this presentation do not constitute any research report/recommendation of the same and the Fund may or may not have any future position in these sector(s)/stock(s)/issuer(s)
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195 companies within the Nifty 500 index fall into the Services theme

Number of companies out of Nifty 500 under Services Theme Dispersion of these 195
companies across market caps

22%

44%

Financial Services
93

35%

Information Technology
27

Consumer Services
21

Healthcare
10

Telecomm -
unication

6

Oil, Gas & 
Consumable Fuels 

5

Power
17

Services
13

Media,
Entertainment &

Publication
3

Large Cap Mid Cap Small Cap

DIVERSIFICATION OFFERED 
BY SERVICES THEME

Source: Nifty Indices, Data as on May 31, 2026. Companies are classi�ed into sectors basis the industry classi�cation by AMFI. The sector(s)/stock(s)/issuer(s) mentioned in this presentation do not constitute any
research report/recommendation of the same and the fund may or may not have any future position in these sector(s)/stock(s)/issuer(s). Please refer to the SID for further details of the investment theme,
asset allocation and strategy. 
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ABOUT THE
SCHEME

Baroda BNP Paribas Services Fund is an open ended fund focused on equity and equity related 
instruments of companies engaged in the Services theme.

*Please consult your �nancial advisor before investing.
Please refer to the SID for further details of the investment strategy and asset allocation. 

INVESTMENT
FOCUS

The Scheme will invest minimum 80% of its net assets in companies which derive majority
of their income from businesses operating in the Services theme, diversi�ed across industries
such as Finance, IT, Retail, Transport, and more. The Scheme will be actively managed and
will follow a bottom-up approach to stock-picking and choose companies which are a part
of the services theme. 

WHY CONSIDER
THIS SCHEME

Investing in this scheme offers exposure to the most dynamic driver of India’s GDP. The services
sector bene�ts from structural tailwinds like rising incomes, premiumisation, widespread digital
adoption, and favorable demographics. This scheme is suited for long-term investors seeking to
align their capital with the premiumization and digitalization of the Indian marketplace.

IDEAL INVESTMENT
HORIZON*

Investors should have a long-term holding period of
ideally more than 3 years. 

KEY FEATURES
OF THE SCHEME
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B.M.V.
FRAMEWORK

Growth
“Moat” *

Positive Change

Leadership in: Competence
Governance

Cash
Margin of Safety

BUSINESS

MANAGEMENT VALUATION

Identify superior businesses, with strong management,
at reasonable valuations 

INVESTMENT PHILOSOPHY :
COMPANIES CREATE WEALTH, NOT MARKETS

* A sustainable competitive advantage | B.M.V.: Business, Management, Valuation. Source: Internal Research
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across sectors within
the Services theme

Investors looking for
diversi�ed equity exposure

Investors with a
long-term investment

horizon

01 02

Investors seeking to
capitalise on India's

structural growth story

03

*Please consult your �nancial advisor before investing. Please refer to the SID for further details of the investment strategy and asset allocation. Past performance may or may not be sustained in future and
should not be used as a basis of comparison with other investments.

WHO IS IT
SUITABLE FOR*
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COMPANY 1 

Company Financials^

Sales 23%

55%

63%

EBITDA

PAT

5 year CAGR

Source: Bloomberg. | PAT = Pro�t After Tax, EBITDA = Earnings Before Interest Depreciation Tax and Amortisation | ^ data as of March 
31, 2026 (latest data available), which is the latest full year �nancial data available. Data for share price is till June 15, 2026. Past 
performance may or may not be sustained in future and is not a guarantee of any future returns. The sector(s)/stock(s) mentioned in 
this document do not constitute any recommendation of the same and Baroda BNP Paribas Mutual Fund may or may not have any 
future position in these sector(s)/stock(s).  The performance of companies in the sector may be impacted by the Government policies, 
Global events, market corrections, Geo-political events etc.

One of the leading hospital players with 
signi�cant presence in the North India 
region, enabling them to achieve one of the 
highest operating metrics in the industry.

Company has added ~77% bed capacity 
over the past 5 years and is further 
expected to add capacity by ~70% over 
the next 3-4 years.

Company generates ~21% sales from 
oncology therapy, one of the highest in 
the country due to which it also has 
industry leading EBITDA margins.

Company has seen revenue CAGR of 23% 
over last 5 years, EBITDA CAGR of 55% 
and PAT CAGR of 63%.
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CASE STUDY 1
HOSPITAL COMPANY
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COMPANY 2 

Company Financials^

Sales 60%

21%

24%

EBITDA

PAT

5 Year CAGR

Source: Bloomberg. | PAT = Pro�t After Tax, EBITDA = Earnings Before Interest Depreciation Tax and Amortisation | ^ data as of March 
31, 2026 (latest data available), which is the latest full year �nancial data available. Data for share price is till June 15, 2026. Past 
performance may or may not be sustained in future and is not a guarantee of any future returns. The sector(s)/stock(s) mentioned in 
this document do not constitute any recommendation of the same and Baroda BNP Paribas Mutual Fund may or may not have any 
future position in these sector(s)/stock(s).  The performance of companies in the sector may be impacted by the Government policies, 
Global events, market corrections, Geo-political events etc.

Premier communications solutions provider in 
India, commanding a ~40% Revenue Market 
Share (RMS) in mobile services and among the 
top three mobile operators globally.

Industry pioneer in premiumization, 
successfully transitioning millions of users 
to high-value data plans, with ARPU 
growth of 53% over the last 5 years.

Enhanced its EBITDA margins by nearly 1,200 
basis points (bps) over 5 years. Concurrently, 
aggressive free cash �ow generation has 
strengthened the balance sheet, dropping its 
Consolidated Net Debt-to-EBITDA down to 0.79x.

Expanding to Digital Services, enterprise B2B 
cloud solutions, and a targeted 1GW data 
center pipeline present clear non-linear 
growth trigger.
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CASE STUDY 2
TELECOMMUNICATION
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COMPANY 3

Company Financials^

Sales 57%

73%

90%

EBITDA

PAT

5 Year CAGR

Source: Bloomberg. | PAT = Pro�t After Tax, EBITDA = Earnings Before Interest Depreciation Tax and Amortisation | ^ data as of March 
31, 2026 (latest data available), which is the latest full year �nancial data available. Data for share price is till June 15, 2026. Past 
performance may or may not be sustained in future and is not a guarantee of any future returns. The sector(s)/stock(s) mentioned in 
this document do not constitute any recommendation of the same and Baroda BNP Paribas Mutual Fund may or may not have any 
future position in these sector(s)/stock(s).  The performance of companies in the sector may be impacted by the Government policies, 
Global events, market corrections, Geo-political events etc.

Company operates under a duopoly 
structure gaining market share from 3% 
in FY23 to 30% in FY26.

Company Revenue has grown at a 5Y 
CAGR of 57% with EBITDA and PAT CAGR 
growing at 73% and 90% highlighting the 
operating leverage structural play in the 
segment.

Measures by regulator like changing 
expiry day, common contract notes has 
helped the Company to improve market 
share and pro�tability.

While options remain core business 
engine, they also bene�t from cash 
trading, Star MF platform and 
co-location income contributing 33% of 
the trading revenue.
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Nifty Services Sector TRI

Mr. Rohan Korde & Mr. Kirtan Mehta

An open-ended equity scheme investing in equity and equity related securities of companies in the Services Theme.

Thematic fund – Services Theme

Baroda BNP Paribas Services Fund

Exit Load: Redemption/ switch out of units up to 10% of the units allotted within 1 year from date of allotment: Exit load – NIL. For redemption/switch out of units above 10% of units allotted within 1 
year from the date of allotment: 1.00% of applicable NAV. For redemption/switch out of units after 1 year from the date of allotment: Nil. The above load shall also be applicable for switches between 
the schemes of the Fund and all Systematic Investment Plans, Systematic Transfer Plans, Systematic Withdrawal Plans. No load will be charged on units issued upon re-investment of amount of 
distribution under same IDCW option and bonus units. There shall be no exit load levied in case of switch of investments i) between the Plans (i.e. Regular and Direct Plans); and/or ii) between the 
options (i.e. IDCW and Growth options), within the Scheme/Plan. For any change in load structure, the AMC will issue an addendum and display it on the website/ISCs.

Lumpsum investment: Rs. 1,000 and in multiples of Rs. 1 thereafter.
Systematic Investment Plan: (i) Daily, Weekly, Monthly SIP: Rs. 500/- and in multiples of Re. 1/- thereafter; (ii) Quarterly SIP: Rs. 1500/- and in multiples 
of Re. 1/- thereafter.
There is no upper limit on the amount for application. The Trustee / AMC reserves the right to change the minimum amount for application and the 
additional amount for application from time to time in the Scheme and these could be different under different plan(s) / option(s).

Type of the Scheme

Scheme name

Category

Investment Objective

Asset Allocation 

Benchmark

Fund Manager

Minimum Amount for
Application during the
NFO & Ongoing Offer

Load Structure

Equity and equity related^ instruments of companies engaged in the Services theme 80

0

0

100

20

20

0 10

0 10

Equity and equity related^ instruments of companies other than above

Money Market and other liquid instruments*, Gold and Silver instruments 
(through ETFs and ETCDs)

Units of Mutual Funds as permitted by SEBI

Units issued by InvITs

Type of Instrument
Minimum

(% of Net Assets)
Maximum

(% of Net Assets)

The Scheme will follow investment in companies engaged in Services theme and investments made by the Scheme will be in accordance to the SEBI Master Circular dated March 20, 2026 or any other 
such guidelines as recommended by SEBI from time to time. ^The Scheme may invest upto 50% of equity assets in equity derivatives instruments as permitted under the SEBI (Mutual Funds) 
Regulations, 2026 from time to time. The Scheme may use equity derivatives for such purposes as may be permitted under the SEBI (Mutual Funds) Regulations, 2026, including but not limited for the 
purpose of hedging and portfolio balancing, based on the opportunities available and subject to guidelines issued by SEBI from time to time. *Debt instruments may include securitised debt upto 20% of 
the net debt assets of the scheme. The Scheme retains the �exibility to invest across all the securities in the equity, debt, money markets instruments, units issued by InvITs and mutual fund units. For 
detailed asset allocation, please refer to SID on our website www.barodabnpparibasmf.in

The investment objective of the scheme is to achieve long term capital appreciation by actively managed investments in equity and equity related 
securities of companies engaged in the Services theme. The Scheme does not guarantee/indicate any returns. However, there can be no assurance that 
the investment objective of the Scheme will be realized.

FUND
FACTS
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The risks associated with investments in equities include �uctuations in prices, as stock markets can be volatile 
and decline in response to political, regulatory, economic, market and stock-speci�c development etc. 
Investment in the scheme carries the risk regarding non diversi�cation of portfolio due to the investment 
universe mainly limited to companies within Services theme and hence, the scope for diversi�cation could be 
limited at times and the concentration is expected to be high in companies belonging to Services theme. Please 
refer to scheme information document for detailed risk factors, asset allocation, investment strategy etc.
Further, to the extent the scheme invests in �xed income securities, the Scheme shall be subject to various risks 
associated with investments in Fixed Income Securities such as Credit and Counterparty risk, Liquidity risk, 
Market risk, Interest Rate risk & Re-investment risk etc., Further, the Scheme may use various permitted 
derivative instruments and techniques which may increase the volatility of scheme’s performance. Also, the 
risks associated with the use of derivatives are different from or possibly greater than, the risks associated with 
investing directly in securities and other traditional investments. Please refer to Scheme Information Document 
available on our website (www.barodabnpparibasmf.in) for detailed Risk Factors, assets allocation, investment 
strategy etc.

Benchmark Riskometer is at Very High Risk AMFI
Tier I Benchmark i.e., Nifty Services Sector TRI

Investors understand that their principal 
will be at Very High risk.

Baroda BNP Paribas Services Fund
(An open-ended equity scheme investing in Services theme)

This product is suitable for investors who are seeking*:

Long term wealth creation   
Investment predominantly in equity and equity related securities of companies
engaged in the Services theme

*Investors should consult their �nancial advisers if in doubt about whether the product is suitable for them.

^^The riskometer assigned is based on internal assessment of the scheme characteristics and the same may vary post NFO, when actual investments are made.
Offer of Units of Rs. 10 each for cash during the New Fund Offer (NFO) and Continuous Offer for Units at NAV based prices

RISK FACTORS &
PRODUCT LABEL
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In the preparation of the material contained in this document, Baroda BNP Paribas Asset Management India Ltd. (“AMC”) has used 
information that is publicly available, including information developed in-house. The AMC, however, does not warrant the accuracy,  
reasonableness  and/or  completeness  of  any  information.  This  document  may  contain  statements/opinions/ recommendations, which 
contain words, or phrases such as “expect”, “believe” and similar expressions or variations of such expressions that are “forward looking 
statements”. Actual results may di�er materially from those suggested by the forward looking statements due to risk or uncertainties 
associated with our expectations with respect to, but not limited to, exposure to market risks, general economic and political conditions 
in India and other countries globally, which have an impact on our investments, the monetary and interest policies of India, in�ation, 
de�ation, unanticipated turbulence in interest rates, foreign exchange rates, equity prices or other rates or prices, etc. The AMC (including 
its a�liates), Baroda BNP Paribas Mutual Fund (“Mutual Fund”), its sponsor / trustee and any of its o�cers, directors, personnel and 
employees, shall not be liable for any loss, damage of any nature, including but not limited to direct, indirect, punitive, special, exemplary, 
consequential, as also any loss of pro�t in any way arising from the use of this document in any manner. The recipient alone shall be fully 
responsible / liable for any decision taken based on this document. All �gures and other data given in this document are dated and may 
or may not be relevant at a future date. Prospective investors are therefore advised to consult their own legal, tax and �nancial advisors 
to determine possible tax, legal and other �nancial implication or consequence of subscribing to the units of the schemes of Baroda BNP 
Paribas Mutual Fund. Past performance may or may not be sustained in future and is not a guarantee Please refer to the Scheme 
Information Document of the schemes before investing for details of the scheme including investment objective, asset allocation pattern, 
investment strategy, risk factors and taxation. Past performance may or may not be sustained in future and is not a guarantee of any 
future returns. The information should not be construed as an investment advice and investors are requested to consult their investment 
advisor and arrive at an informed investment decision before making any investments.

Connect with us:

MUTUAL FUND INVESTMENTS ARE SUBJECT TO MARKET RISKS, READ ALL SCHEME RELATED DOCUMENTS CAREFULLY

DISCLAIMERS
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